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Dr. Jack Mason, EnergyWindow® President, to Speak  
on Natural Gas Price Trends & Cost Management Strategies  

at Energy Solutions Center Conference 

Energy industry veteran and leader in energy procurement technology 
to offer insight into natural gas cost management strategies 

 

BOULDER, CO, May 24, 2007 – EnergyWindow, Inc., a supplier of information technology-based tools 

and strategic consulting to manage the energy supply used by businesses, today announced that its 

president and founder, Dr. Jack Mason, will be speaking at the National Accounts Conference & 

Technology & Market Assessment Forum, sponsored by the Energy Solutions Center – a forum 

dedicated to the efficient and cost effective use of natural gas. The conference runs from June 18-21, 

2007, in St. Louis, MO. 

On Tuesday, June 19, 2007, as part of the conference, Dr. Mason will speak on “Natural Gas Price 

Trends: New Perspectives and Implications for Buyers.” 

Dr. Mason will provide a historical perspective on natural gas prices and insights about what natural 

gas prices are likely to do in the short term and over the next several years. He also will highlight  

the energy procurement strategies that can be adopted to limit the impact of gas prices, review 

competitive market opportunities, and outline what specific actions can be taken to reduce, or contain, 
natural gas costs, while balancing concerns for risk tolerance. 

“One of the keys to developing a viable natural gas procurement strategy is to make sure these 

purchases are in line with a company’s overall business objectives,” explained Dr. Mason. “The purpose 

of this presentation is to help conference attendees understand the range of possibilities and risks 

associated with future natural gas prices and then determine how their energy strategy should fit with 
their overall business strategy.” 
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About Dr. Jack Mason, President, Co-founder, EnergyWindow, Inc. 

Dr. Jack Mason is an electric power industry executive with more than 30 years of relevant energy 

industry, sourcing and consulting experience. Currently, he serves as president and founder of 

EnergyWindow®, where he has pioneered the application of e-procurement methodologies to energy 

sourcing. He has been particularly influential in working to reduce energy procurement transaction 

costs through the use of online technology; to standardize energy contracts; and to facilitate 

integration of energy procurement into enterprise-level supply chain systems. Prior to this, Mason has 

held a variety of executive positions, including president of Tenera, L.P., a $50 million public company; 

Advanced Technology (which was acquired by Emhart, Inc., and subsequently acquired by Black & 

Decker); and PRISM Consulting, which was acquired by Indus International (IINT). As a consultant for 

PRISM, Mason worked with hundreds of senior- and mid-level executives to help their companies 

develop strategies and improve processes associated with engineering, maintenance and materials 

management. He is the author of numerous white papers and articles. Dr. Mason has advanced 

degrees in engineering and management from the Massachusetts Institute of Technology (MIT) and 

the Sloan School of Management at MIT. 

 

About EnergyWindow 
EnergyWindow is a Boulder, Colorado-based company that offers a comprehensive suite of information 
technology-based tools and energy industry expertise to help businesses manage every aspect of their 
energy supply cycle (natural gas and electricity). EnergyWindow offers four key areas of products and 
services: 1) PowerQuote™ online sourcing tool for energy procurement; 2) PowerScape real-time, 
online energy market knowledgebase; 3) PowerMonitor® and PowerTrac® energy management 
information systems that track and analyze a company’s energy management performance and 
contracts; and 4) PowerStrategy® proprietary consulting-based planning process for energy supply 
strategy and management. The company was founded in 1999 by Dr. Jack Mason, a long-time energy 
industry veteran. To date, the company has successfully closed approximately 9,000 transactions for 
energy purchases, resulting in savings of more than $115 million on $620 million in energy supply 
costs. The company can be reached at: www.energywindow.com, or (303) 444-2366.  
 


